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where they printed money. That way, I could have

more money.”

Certainly, makes sense!

The goal at Advanced Wealth Strategies, which

Marion started in 2012, is not just to simply man-

age money, but to educate and put a full, compre-

hensive plan in place for its clients.

“When I meet with a client, I often ask them, ‘Do
you know exactly when you plan to retire?’ and

‘From which accounts and when are you going to

pull income to pay living expenses once you re-
tire?”” said Marion. “Unfortunately, a lot of people
can’t answer those questions and that’s where we

come in. It seems many are simply managing in-

; . vestments without a true, realistic plan in place.
Marion with friends out on Lake Norman.
“It’s not about what you have,

it’s about what you keep.”

Some of the services offered
by Advanced Wealth Strate-
gies include asset portfolio
management, tax-advantaged
income, insurance design,
advanced estate planning,
charitable giving, long-term
care planning, wealth transfer
and 401(k) management.

Marion also builds stress
tests into plans for his clients
to ensure the plans can
withstand market downturns,
including events like the 2001
tech bubble and the 2008

housing crash.

Douglas Marion, owner of Advanced Wealth Strategies.

“While we certainly can’t
guarantee there will be no
WHEN DOUGLAS MARION, OWNER OF ADVANCED WEALTH “You will rely on your retirement planning for the rest of your losses, we can do our best to
STRATEGIES IN CORNELIUS, BEGAN HIS FRESHMAN YEAR AT life,” said Marion. “You don’t get a second chance.” protect people from down-
LENOIR-RHYNE UNIVERSITY, HIS ORIGINAL PLAN WAS TO MAJOR IN swings in the market,” said

BIOLOGY AND EVENTUALLY GO ON TO MEDICAL SCHOOL TO BECOME  Marion’s interest in finance and wealth didn’t just occur in college, Marion. “We want to make

A PHYSICIAN. BUT WHEN HE STARTED EXCELLING IN HIS BUSINESS it was even taking shape during his elementary school years. Re- sure their living expenses are

AND ECONOMICS CLASSES, HE DECIDED TO FOCUS ON ANOTHER cently, Marion’s mother found some of his second-grade school- taken care of, no matter what.

CAREER PATH, HELPING PEOPLE WITH THEIR FINANCIAL HEALTH work. The teacher had asked each child to reflect and write about

INSTEAD OF THEIR PHYSICAL HEALTH. what they would do if they were given one million dollars. “It is all about providing con-
fidence and peace of mind.”

In fact, Marion believes planning for your financial health and “Most kids probably gave the more typical responses of buying

taking care of yourself physically provides an apt comparison. everyone a home or buying Disney World,” said Marion. “I said

Marion with friends out on Lake Norman. eoe
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Marion (r) and Shannon at a friend’s wedding

In 2009, Marion’s father passed away unexpectedly and had done
no planning, which Marion stated was very traumatic for the
family. This is one of the main reasons he is so passionate about
educating people about the importance of planning for their

future, no matter their net worth.

One of the things that make Marion and Advanced Wealth Strate-
gies unique in this industry is the fact that he often collaborates
with other professionals, including certified public accountants;
tax, business and estate attorneys; and other financial advisors, to

develop a plan that it is in the client’s best interest.

“I'm an independent advisor for insurance services, not tied to
any particular company and also work through an independent,
local Registered Investment Advisor (RIA) for investment advice
and management,” said Marion. “I believe that can potentially be

more advantageous to the client.”

As an investment advisor representative, Marion is held to a
fiduciary standard, which means he is required to always act in

his client’s best interest.

In addition to his work with clients regarding their personal plan-
ning, Marion also advises clients on exit planning strategy for
their businesses, whether they’re planning to sell the business or

pass it on to the next generation.

“This is a big life change and can be a huge taxable event,” said
Marion. “Unfortunately, most business owners don’t plan enough
ahead for this.”
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Marion (r) and wife Shannon in Miami.

‘When Marion, who grew up in Statesville, is not working, he can
often be found out on Lake Norman with his wife Shannon, who
is a nurse at Novant Huntersville OB/GYN.

The couple also loves to travel. They usually travel locally to
places like Charleston, S.C., or the mountains multiple times a
year and try to get to the Caribbean at least once a year. They
recently took a trip to Australia and Shannon just got back from a

mission service trip to Kenya.

The couple also likes to stay active with exercise and attend local
community events. Last year, they both completed the Cooper

River Bridge Run in Charleston.

Marion is also involved in a number of business organizations
such as the Lake Norman Chamber of Commerce and Business
Leaders United. He is associate chair of the Lake Norman Small
Business Network and a founding member of the American Tax

Planning Institute.

For more information about Advanced Wealth Strategies, please
call (704) 450-8352 or visit the Web site at
www.advancedwealthstrategies.org.

Investment Advisory Services offered through AlphaStar Capi-

tal Management, LLC, a SEC Registered Investment Adviser. SEC
registration does not constitute an endorsement of the firm by the
Commyission nor does it indicate that the adviser has attained a
particular level of skill or ability. AlphaStar Capital Management,
LLC and Advanced Wealth Strategies are independent entities.
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What’s precious to
you IS precious to us.™

Auto. Home. Life. Retirement. They all matter, so wrap
them all in a blanket of Nationwide® protection. We put
members first, because we don’t have shareholderss™

Join the Nation® that knows what’s important.

Combine your policies and save up to 25%

Ron Parks, LutcrF

9713 Northcross Center Ct.
Huntersville

(704) 548-0500
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Dance Davidson now
enrolling for fall classes.

Appropriate choreography,
to appropriate music
in appropriate costumes.

Classes for all ages
and experience.

New Musical Theatre classes
for children and teens!

Open house and dance wear fitting on Saturday, August 4, 10:00-1:00

Ballet, tap, jazz, modern, contemporary, pre-pointe, pointe, creative movement:
Professional staff with college degrees and performing experience

Go to: www.dancedavidson.com for more info and to register.

140 Jackson Street
Davidson, North Carolina 28036

704-892-5632

www.dancedavidson.com
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